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DISCUSSION TOPICS
Part 1 - Importing Under RA 8502

• Background – What and who is DGSI?

• Why we use FedEx for importation of goods under R.A. 
8502.

• What’s the “Import Incentives Availment Report Under 
R.A. 8502”?

• What happens if you exceed the amounts listed in the 
Annual Business Plan?

• Step by step process of clearing a package through 
Customs.



DISCUSSION TOPICS
Part 1 - Importing Under RA 8502

• What can go wrong?

• How can the import process be improved?



DISCUSSION TOPICS
Part 2 - Getting Products out of the Philippines

• Permits required by RP to export goods.

• Securing permits.

• Commercial Invoice.

• How can the system be improved?



DISCUSSION TOPICS
Part 3 - Getting it into Another Country

• Usually buyer’s responsibility, but…

• Commercial Invoice.

• Harmonized code.

• GSP

• Form A – Certificate of Origin

• Where to find additional information



Part 1
BACKGROUND

• Dam Good Stuff, Inc. (DGSI) is a SME founded in late 
2002.

• DGSI designs and manufactures fashion accessories 
and jewelry using mostly imported materials.

• DGSI is a Philippine corporation which is associated with 
a multipurpose cooperative.

• The Company and Cooperative were created as a 
livelihood project for women from families relocated for 
the construction of the San Roque Multipurpose Project 
in San Manuel and San Nicolas, Pangasinan and Itogon, 
Benguet



Part 1
BACKGROUND (Continued)

• DGSI is a small company, but growing quickly.  Our 
sales have doubled each of the last two years.

• Materials are imported primarily from China in shipments 
valued between $500 and $5,000.

• We make virtually all our importations via Federal 

Express (More about this later.)



Part 1
BACKGROUND (Continued)

• DGSI applied for and first received accreditation under 
8502 in April 2004 and has renewed annually.

• DGSI has imported more than 30 packages under RA 
8502.



Part 1
WHY WE USE FEDEX

• I’ve been a FedEx customer for 25 years!

• FedEx gives us good rates.

• FedEx has a presence virtually all over the world.

• We use FedEx for importing as well as exporting (unless 
our customers request otherwise).

• When we use FedEx, we avoid the cost of a Broker.



Part 1
WHY WE USE FEDEX

• Because of the Availment Report required under R.A. 
8502, its not very practical to use different Brokers if you 
are importing many packages.

• FedEx can process the Export Declaration and obtain a 
BFAR permit, if required.







Part 1
AVAILMENT REPORT

• Need to monitor classifications made by 
Broker/Customs.

• Need to monitor total amounts charged to a specific 
classification.

• Apply for revised Annual Business Plan, if required.



APPLICATION FOR REVISED ANNUAL 
BUSINES PLAN











Part 1
CLEARING PACKAGES THROUGH CUSTOMS

1. Arrival of Shipment

2. Broker (FedEx) classifies the items in the shipment and computes
duties and taxes (for DGSI, VAT only).

3. Broker (FedEx) prepares Import Entry and Internal Revenue 
Declaration Form

• Formal Entry:  Value of US$ 500 and above or weight more than 
200 kgs; and

• Informal Entry[1]:  Value below US$ 500 and weight less than 200 
kg.

4. Broker sends computation of VAT to importer (DGSI) and if 
approved by DGSI, pays the VAT at Land Bank of the Philippines.

[1] Most recently, all DGSI importations (both formal and informal entry) have been processed at 
the Formal Entry Division in order to facilitate the recording of the entry on the Availment
Report.



Part 1
CLEARING PACKAGES THROUGH CUSTOMS

5. Broker presents to Customs Officer the Import Entry and Internal
Revenue Declaration form for encoding at the center for lodgment
and for the issuance of temporary assessment notice.

6. Customs officer forwards entry documents to the Marine Division,
which checks if documents are complete.

7. Marine Division forwards the documents to the Formal Entry 
Division (Assessment Division).  Customs Examiner schedules 
examination of shipment.

8. Shipment is examined and the documents are forwarded to the 
Customs Appraiser for formal checking of the computation and 
classification by the broker.  Appraiser encodes final assessment 
notice (final tax).  For formal entries, it is forwarded to the 
Liquidation and Billing Division for checking and posting.



Part 1
CLEARING PACKAGES THROUGH CUSTOMS

9. Liquidation and Billing Division findings are forwarded to Cash 
Division.  Broker pays difference, if any, between Broker’s 
computation paid (Step #4) and Liquidation and Billing Division’s 
computation.

10. Documents are released to Broker and broker processed payment 
of storage charges.  At the warehouse, the Broker waits for the 
electronic transmittal of payment.

11. Upon receipt of electronic transmittal of payment, shipment is 
released to Broker.



Part 1
WHAT CAN GO WRONG?

• Your supplier provides an incorrect (or usually 
incomplete) commercial invoice.
- Wrong value listed.
- Incorrect or misleading description.
- Items missing from package but on the invoice.
- Items in the package not listed on the invoice.

• Paperwork gets stalled somewhere in the process.

• Poor communication with your broker.





http://www.tariffcommission.gov.ph/jewelry_industry _act.htm



JOINT DTI-DOF-BOC-BIR ADMINISTRATIVE ORDER NO. 01 S eries of 2004

SUBJECT: REVISED RULES AND REGULATIONS IMPLEMENTING R.A. NO. 8502, 
OTHERWISE KNOWN AS, THE “JEWELRY INDUSTRY DEVELOPME NT ACT OF 1998” 

Pursuant to Section 6 of R.A. No. 8502, otherwise k nown as the Jewelry Industry Development Act of 199 8, 
these Revised Rules and Regulations simplify, conso lidate, and amend the Implementing Rules and 
Regulations of R.A. No. 8502, superceding DTI-BOI Ru les and Regulations Implementing R.A. No. 8502, BIR  
Revenue Regulation 1-99, Joint DOF-BOC Order No. 1- 99, and Joint BIR-BOC Order No. 1-99.

Annex “A” List of Jewelry Raw Materials and Supplie s Eligible for Duty-
Free importation. 

Annex “B” List of Jewelry Equipment, Tools and Spare Parts 
Eligible for Duty-Free importation. 

Annex “C” List of Jewelry Raw Materials and Supplies Eligible  for 
Excise Tax-Free importation.



- Seaweeds and other algae

Locust beans, seaweeds and other algae, sugar beet and sugar cane, fresh, 
chilled, frozen or dried, whether or not ground; fruits stones and kernels and 
other vegetable products (including unroasted chicory roots of the variety 
Cichorium intybus-sativum) of a kind used primarily for human consumption, not 
elsewhere specified or included.

1212.20 0012.1212

Coral and similar materials, unworked or simply prepared but not otherwise 
worked; shells or mollusks, crustaceans or echinoderms and cuttle-bone, 
unworked or simply prepared but not cut to shape, powder and waste thereof.

0508.00 005.085

Description
Subheading 

No.
Heading 

No.Chapter
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Part 1
HOW CAN THE PROCESS BE IMPROVED?

• Make the importation process faster.
- Eliminate steps
- Implement electronic systems
- Use importer-provided information.

• Don’t punish the legal importers.  Make it easier to 
import legally so that smuggling is a less attractive 
alternative.

• Expand the list of items eligible for duty-free importation.



Part 2
Permits Required to Export

• Export Declaration

• BFAR Permit

• Fumigation Certification

• Certificate of Origin



Part 2
Securing Export Permits

• One Stop Shop.

• Let FedEx do it!





Part 2
Commercial Invoice





Part 2
HOW CAN THE EXPORT PROCESS BE 

IMPROVED?

• After-the-fact or self-certified Export Declarations for 
registered companies.

• Annual BFAR Permits (like the annual import licenses 
issued by the USFWS in the US) or self-certification.

• Charge a annual fee, but eliminate the delays and 
wasted time!



Part 3
Getting Your Products into Another Country

• It’s generally the buyer’s responsibility, but if you want to sell to 
small buyers it helps to know how to import into other countries.

• Learn how to use GSP.

• Many buyers don’t want to take the risk. If you learn the rules you 
can provide a valuable service to your customers and secure sales.

• Every country is different.  Pick a few and figure it out!

• Request assistance from the Commercial Envoy in the recipient 
country.

• Make use of the UN documents.





Part 3
General System of Preferences





Part 3
Form A – Certificate of Origin

• Certifies that products meet the eligibility requirements of 
a specific country’s GSP program.

• Usually required for Formal Entry (but not always).

• Rules and specific requirements vary  by country







Part 3
Where to Find Additional Information

• DTI

• United Nations Publications

• Brokers – usually a benefit for large transactions, but not 
very cost effective for small ones.

• Trade Organizations

• Surf the ‘Net!


